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Profile 


Trimac Limited is a corporation involved in transportation, con- 
tract drilling, truck leasing and rentals and environmental services. Its 
core businesses are carried on through the following wholly owned busi- 
ness units: Trimac Transportation System, providing highway transpor- 
tation of bulk commodities; Kenting Energy Services, providing contract 
drilling services; Rentway, providing truck leasing and rental services 
and TriWaste Reduction Services, providing waste management and 
environmental services. Trimac also participates in the environmental 
services sector through 58 per cent owned BOVAR Ine. Operations are 
primarily in North America with the exception of Kenting Energy Serv- 
ices, which has a significant presence in the European contract drilling 
market and has successfully completed projects in select international 


markets. 


We participate in related businesses through investments in asso- 
ciated companies which include: oil and gas exploration and production 
(Chauveo Resources Ltd.), engineering and construction (Banister Inc. 
and Bantrel Inc.), information technology (Intera Information Tech- 
nologies Corp.) and oilfield equipment supply (Alberta Petroleum 


Equipment Co.). 


The corporation and its wholly owned subsidiaries employ 4.500 
people. Trimac’s headquarters are based in Calgary, Alberta, Canada, 
and its common shares are traded on the Toronto and Montreal stock 


exchanges. 
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Revenues 
Earnings before discontinued businesses 
— per share 
Net earnings 
— per share 
Cash from operations 
Net capital investments: 
Fixed assets 
Acquisitions/investments 
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Annual Meeting 


Trimac’s Annual Meeting will be held Friday, May 7, 1993, at 10:30 a.m. in the Glenview Room of the Calgary 
Convention Centre. We invite all shareholders to attend and meet the officers and directors of the corporation. If you 


are unable to attend, please complete, sign and return your proxies as soon as possible. 


Additional Information 


Trimac’s Public Relations Director, Suite 2100, 800 Fifth Avenue S.W., P.O. Box 3500, Calgary. Alberta 
P2P 2P9, would be pleased to provide additional copies of this report or other information about the Trimac group 


of companies. Telephone or send facsimile requests to: Telephone (403) 298-5100; Facsimile (403) 298-5258. 
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Operating Structure 


The following chart illustrates the operating structure of Trimac’s core businesses and the interests 
we hold in associated companies. 
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Report To Shareholders 


In 1992. Trimae Limited achieved increases in rev- 
enues and earnings in an uncertain economic environment. 
These increases reflect the strength of our core businesses 
and the leading position each holds in the market it serves. 
Our transportation and truck leasing and rental businesses 
both succeeded in expanding operations and improving re- 
turns. While our contract drilling business was challenged 
by a depressed market for most of 1992, it experienced an 
upswing in activity in the fourth quarter, which has contin- 
ued into the early months of 1993. Our environmental ser- 
vices business continued to grow in response to the increasing 
demand for environmental products and services, but 
startup losses were incurred. Throughout our diverse group 
of companies, a shared commitment to quality performance 


and quality service has led to new customer alliances and a 


more productive workforce. Our investments in associated 


J.R. (Bud) McCaig, Chairman and 
Jeffrey J. McCaig, President 


companies, particularly in Chauveo and Banister, continued 
to make a positive contribution to earnings. 

Financial review — For the year, Trimac’s revenues increased to $476.1 million from $449.0 
million in 1991, All businesses reported increased revenues except for drilling services. Operating earnings 
were $23.6 million, down from $25.4 million due primarily to lower results in drilling. Earnings before dis- 
continued businesses were $27.2 million ($0.73 per share), compared to $23.3 million ($0.63 per share) in 
1991. During the year, Trimac recorded $0.41 per share in gains related to the sale of 2,000,000 shares of 
Chauveco and dilution gains, relating to share issues by Chauveo in which Trimae did not participate at its pro 
rata share; this compares to $0.34 in 1991. Trimac’s earnings before these gains were 50.32 per share in 
1992, compared to $0.29 per share in 1991. 


Net capital expenditures increased to $77.0 million from $50.3 million. 


Long-term debt totalled $176.8 million at year end, up from $122.6 million at the end of 1991. The 
debt-to-equity ratio was 0.84 at December 31, 1992, compared to 0.66 at December 31, 1991. The increase 
was largely due to the consolidation of BOVAR Inc..‘Primac’s environmental services affiliate starting in Sep- 
tember, 1992. At that time, as part of a rights offering, Trimac increased its ownership in BOVAR to 58 per 


cent from 49 per cent. 


Ope ‘ational review — Trimac Transportation had a year of growth and improved profitability. 
Volumes and margins increased, driven by the award of several major long-term contracts with customers such 
as Rohm and Haas Company and Glenbrook Nickel Company in the United States and Falconbridge Limited 


in Canada. 


The Kenting Drilling Group reported lower results in 1992, one of the worst years on record for the 
North American drilling business. Successful long-term contract work in the United Kingdom, combined 
with a surge of activity in the fourth quarter of the year in our North American shallow drilling operations. 
helped to offset the substantially lower activity levels in the Canadian deep drilling market. 

For Rentway Ine., 1992 wasa year of strong revenue and strategic growth. Rentway expanded its national 
network of heavy truck shops, facilities and services, by opening new branches. moving to improved shop 
facilities and acquiring other operations available as a result of the recession and volatile interest rates. 

Trimac also provides environmental services as a core business segment. Formed in late 1991, TriWaste 
Reduction Services Inc. has grown to offer environmental solutions to industry for the reduction. 


recovery and recycling of waste before end disposal. Our 58 per cent ownership in BOVAR Ine. 


SS EE 


complements our initiatives in this area. In 1992. BOVAR began a major expansion to the Alberta Special Waste 
Treatment Centre near Swan Hills, Alberta and completed a state-of-the-art biomedical waste facility in 


Beiseker, Alberta. 


In December, 1992, Trimac, jointly with SCF Partners, a Houston based investment firm, agreed to lend 
a total of $12 million ($6 million each) to Computalog Ltd. As part of the arrangement, Trimac and SCF each 
received warrants to purchase eight million common shares of Computalog at 50 cents per share. As at Decem- 
ber 31,1992, Trimac had advanced $4 million under this facility. Computalog is a company engaged in the 


provision of wireline and related services, principally in Canada and the United States. 


4. Quality management/continuous improvement — The principles of quality manage- 
ment and continuous improvement are being implemented throughout our group of companies. While we are 
a diverse group in the sense of the markets and customers we serve, our vision for these industrial service 
businesses shares a common focus—of continually improving levels of service and productivity so we consistently 
exceed our customers’ expectations. We believe we have been successful and we expect further progress as the 


quality process spreads throughout our operating units. 


Associated companies —Trimac has interests in five associated companies which provide us with 
further scope and opportunities. In 1992, Chauveo Resources and Banister were the strongest performers. 

Chauveo reported increases in earnings and cash flow, due in large part to high production rates from its 
Argentine properties which were acquired in February, 1992. For Banister, increased activity in pipeline 


construction and major international construction work contributed to its growth. 


4, Outlook — We are seeing signs of economic recovery in all our businesses and believe 1993 will bring 
increased activity to the Trimae eroup of companies. 

Trimac Transportation expects increased volumes arising from the substantial new business acquired in 
1992. We also expect that an increase in investment in highways, roads and bridges by the federal governments 
in the United States and Canada will translate into additional bulk transportation opportunities in 1993, 

This year appears to be a better one for the Kenting Drilling Group. Throughout North America, higher 
natural gas prices, stable conventional oil prices and lower heavy oil differentials. trends reinforced in Canada 
by a more favourable royalty regime for producers, are leading to increased drilling activity. 

For Rentway, 1993 will be another year of growth. Our network of heavy truck shops and services will 
enable us to provide quality vehicles and service, the key to maintaining our strong market position, 

While we expect strong revenue growth for TriWaste Reduction Services in 1993, we will incur losses to 
position ourselves in the environmental services industry. We see good prospects for BOV AR which is expanding 
its air quality and emission monitoring equipment business into international markets. 

In summary, we are pleased with the progress made in all operations in what was a challenging year. We 
have a hard working group of employees who dedicate their skills and energy to building Trimac’s leadership 
position. Itis a real pleasure to work with them, and on your behalf we extend them sincerest thanks for another 
year of solid accomplishment. Trimac’s leadership position is achieved through a collective commitment of 
providing quality service to our expanding customer base. With our mission clearly in mind, we are dedicated 


to delivering greater value to our shareholders, not just in 1993, but in the longer term as well. 


CEs) sae 


J.R. McCaig J.J. MeCaig 
Chairman President 


March 4, 1993 
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Transportation Services 


rimac Transportation System provides bulk highway transportation and related distribution 
management services to industrial customers throughout North America. It transports a wide range of 
liquid, dry and gaseous products. ‘Trimac is the largest bull transportation company in North America 
with more than 2.700 employees and owner-operators, 1,717 power units and 3.889 trailers working 


from 96 locations. 


From left: Andrew Zaleski, President, Trimac Transportation System, with Debbie Balazs, Training 
Coordinator and Curtis Marsden, Senior Information Centre Analyst, of M.B.|. Data Services/ (Trimac’s 
information systems division), in M.B.1.’s network control centre. M.B.I. provides information technology 
services and support to over 800 Trimac users across North America. 


Trimac Transportation System 


Returns imMprove—In 1992, Trimac Transportation improved its competitive position, achieving 


increases in revenues and earnings despite difficult economic conditions throughout North America. Overall. 


our transportation revenues were $304.2 million, up from $291.1 million in 1991. Earnings in transporta- 


and lower interest rates also contrib- 
uted to our improved results from the 


United States operations. 


Regional results — On a 


regional basis, results were varied, but 


generally were influenced by the de- 


In 1992, Trimac Transportation was awarded a five-year, 
$15-million contract by Falconbridge to transport nickel fie 
slurry concentrate in northern Ontario, using specially manufacturing industries, as well as 
designed trailers, pictured above. weakness in the resource sector. Dur- 


pressed state of the construction and 


ing the year, we acquired substantial 


new contract work in all regions which did much to offset the poor economic environment. 


Revenues decreased in Trimac’s Ontario and Quebec operations. However, volumes 


improved later in the year when we secured a five year contract with Falconbridge Limited for 


the transportation of nickel slurry concentrate from the Falconbridge Strathcona Mill in 
Onaping Falls, Ontario to the Falconbridge smelter in Sudbury. Capital expenditures were 
$1.2 million and we expect revenues for the contract period to be approximately $15 million. 
Hauling started on schedule in September. It is anticipated that depressed nickel prices may 


affect hauling volumes in 1993. 


TRIMAC TRANSPORTATION 


Summary (thousands of dollars) 1992 1991 
Revenues $304,239 $291,079 

Earnings before interest 
and taxes PAu 16.053 
Interest 5.911 7,048 
Cash from operations 29,0605 26,031 
Identifiable assets 180.021 172.806 
Long-term debt 54.081 57,739 
Depreciation and amortization 21,748 20,880 
23,273 16,572 


Net capital expenditures 


exchange rate for the Canadian dollar 


tion, before interest and taxes. increased in 1992 to 


$17.3 million from $16.1 million in the prior year. 


Earnings in Canada improved over 1991, due 
in part to stronger results from wood chip hauling 
and lower interest costs. Revenues and earnings also 
improved in the United States where we experienced 


increased volumes and higher margins. A favourable 
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From left: Al Kobie, Manager, Operations 
Development, discusses Trimac Transportation's 
payload optimization program with Barry Davy, 
Vice President, Quality Assurance,and Kim Keller, 
Coordinator, Training and Development. 
Achieving consistent maximum payloads is a key 
component of our quality process aimed at 
improving efficiencies for the benefit of Trimac 
and our customers. 


In the Canadian prairie provinces, particularly 
in Saskatchewan, earnings increased over 1991, due 
to new contract work and the continuing success of 
Northern Resource Trucking (“NRT”), operated in 
partnership with the Lac La Ronge Indian Band in 
northern Saskatchewan. Formed in 1986, NRT pro- 
vides service to the northern Saskatchewan mining 
industry with a mandate that emphasizes the train- 


ing and employment of northern and native people. 


In Alberta, Trimac’s volumes were lower in a 
very competitive market characterized by pricing 


Guts: 


Weakness in the mining and forestry industries 
affected hauling activity in British Columbia. These 
conditions were compounded by labour disruptions 
and strikes in these industries and the bankruptcies 


of some coal mines in southern British Columbia. 


Despite soft market conditions, increasing effi- 
ciencies allowed our wood chip hauling operation. 
Bulk Systems, to grow in terms of revenues and 


earnings, as well as market share. In addition to 


British Columbia, Bulk Systems operates in Alberta, Ontario and the state of Washington. 


In the Eastern United States, where Liquid Transporters, Inc. and Trimac Bulk Transportation, Inc. 


operate, volumes were stable despite the loss of cement hauling business in Kentucky and North Carolina. 
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Major contracts bring increased activity — In May, 1992, Trimac Transportation was 
awarded a five year, $50 million contract with Rohm and Haas Company, a major international chemical 
manufacturer. This contract, for work on the east and west coasts of the United States, has historically been 
done by other carriers, and is an expansion of a long-term relationship between Rohm and Haas and Trimac 


in other locations. 


In this unique partnership arrangement, Trimae will construct and operate truck terminals incorpo- 
rating internal tank cleaning and vehicle maintenance facilities, which will be fully dedicated to Rohm and 
Haas. We have committed capital of $10 million for construction of these facilities at the Rohm and Haas 
chemical manufacturing plants in Bristol, Pennsylvania and Hayward, California. Plans call for the infusion 
of approximately 100 specifically designed trailers to replace a portion of the existing fleet. Construction in 
Hayward started in November of 1992, and we are scheduled to break ground in Bristol in the first quarter 
of 1993. 


Our Western United States region, where Uni- 
versal Transport and Trimac Transportation Ser- 
vices (Western), Inc. operate, enjoyed an active year 
driven by contract work for the airport currently 
under construction in Denver. We are transporting 
fly ash, lime and cement for various contractors. 
Revenues for the airport work in 1992 were 
U.S.$2.5 million with a further U.S.$2.0 million 


expected in 1993. 


Trimac Transportation's volumes were further 
enhanced by the addition of a major contract in 
Oregon. The $26-million, six. year transportation 
agreement with the Glenbrook Nickel Company 
involves the annual movement of approximately 


700,000 tonnes of nickel ore from an ore import 


terminal in Coos Bay, Oregon, to Glenbrook’s nickel 
: State-of-the-art lightweight three compartment stainless steel 
chemical units were designed to service a five year, 

$3.2 million mainly for fifteen state-of-the-art, spe- $50 million contract for Rohm and Haas, a major 
international chemicals manufacturer for work on both the 
east and west coasts of the United States. Chemicals 
accounted for 30.1 per cent of Trimac Transportation’s 
menced in August, 1992. Although current low revenues in 1992. 


smelter in Riddle, Oregon. Capital expenditures were 


cially designed lightweight ore trains which are 


dedicated to the 200-mile round trip. Hauling com- 


nickel prices have caused Glenbrook to cut back 
1993 shipments, we have short fall provisions in our 
contract to recover any fixed costs even if Trimae 


does not haul the contracted volumes. 


HAULING CAPABILITIES 

CANADA U.S.A. TOTAL 
Power units (owned & leased) 855 802 NECA ae 
Trailers 2,364 LpZo 5,889 


Terminals ll 45 06 


TERMINAL AND 
OFFICE LOCATIONS 


Trimac Transportation designed unique, 
lightweight covered belly dump trailers to 
haul approximately 700,000 tonnes of 
nickel ore annually for the Glenbrook 
Nickel Company in Oregon. 


New operating authority — Texas, home of Quality Service Tank Lines, is a regulated state 
for intrastate traffic for both entry and rates. Previously authorized to haul only cement on an intrastate basis, 
Quality secured operating authority for lime products in June, 1992. Additional revenues of $3.0 to $5.0 
million per year are expected from this new product. 
The work can be absorbed by our existing terminal 


network, resulting in significant economies of scale. 


Enhanced information systems — 
In 1992, we made significant strides in advancing 
information technology throughout the transporta- 
tion network. Our data communications network 
has been upgraded to the most current standards 
with on-line systems, that access Wide Area Net- 


works, operating at key locations. 


New application systems have been imple- 
mented in a number of areas. A leading-edge. 
general ledger/financial planning software package 
was installed at the end of 1992, allowing our user 


Ronald Hall, Washrack Technical Director, checks groups faster access to information. This system’s 
ph levels of water in waste water treatment system — main thrust is to analyze and evaluate the quality 
to ensure it meets environmental requirements 
prior to disposal. The system pictured above in 
operation at Trimac Transportation's Oakville, to support the various continuous improvement pro- 
Ontario branch, treats the waste water generated 
by the tank cleaning process. 


of revenues and related operating costs, as well as 


grams with our shippers and suppliers. 
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Quality — continuous improvement through continuous involvement — 
Trimac Transportation continues to take a leadership role in the advancement of our Quality Assurance/ 
Continuous Improvement Process. This process focuses on the achievement of tangible improvements in 


major Operating cost areas which benefit both Trimae and our customers. 


For example, we have already achieved sig- 
nificant results in payload optimization. Trimac’s 
dispatchers are trained to access computerized in- 
formation to calculate consistent maximum carry- 
ing capacities for varying product weights and 
temperatures. We also work closely with our cus- 
tomers to monitor demand patterns to optmize 
delivery schedules. In 1992, our efforts in lmprov- 
ing efficiencies and equipment utility resulted in 


increased revenues of approximately $1.5 million 


and further improvements are anticipated in 1993, 


Achievements like these are leading to increased — Trimac Transportation serves the unique needs of 
participation of our shippers in joint or partner- industrial customers across North America, 
hauling a variety of bulk commodities. Pictured 
above is a compressed gas unit operating in 
Tacoma, Washington. 


ship quality programs. 


Key to the advancement of the quality process 
is proper measurement and communication of suc- 
cesses and failures. We have a major ongoing investment in training, so our people know how to use the tools 
available and have the skills necessary to improve performance and service. For Trimac, continuous 


improvement cannot be achieved without the continuous involvement of our employees. 


Outlook — In 1993, we are planning to make a major capital investment in equipment of 
approximately $35 million to support our revenue growth, and also for new facilities required by the Rohm 


and Haas contract. 


It appears that the economy is im a gradual 
recovery which should translate into higher volumes 
in the transportation of bulk commodities. With the 
election of a new president in the United States, we 
anticipate an incremental investment in infrastrue- 
ture such as roads, highways and bridges. In 
Canada. the federal government has committed 


$500 million to renew the country’s national high- 
way system. With our North American transporta- 
tion network, Trimac is ideally positioned to respond 
to the increased bulk hauling opportunities arising 


from these activities. 


Dry bulk commodities accounted for 30.4 per cent of Trimac 
Transportation's revenues in 1992. Pictured above is a 
vacuum pneumatic dry bulker serving the plastics industry in 
Montreal, Quebec. 


Drilling Services 


fa a r + 1 . . . . ‘ 2 Se . 4 . =e : 
| rimac, through Kenting Energy Services, provides contract drilling services for the development 
of oil and natural gas reserves and for geothermal and scientific purposes in Canada, the United States, 


Europe and other select global markets. Witha fleet of 91 rigs, Kenting is the largest Canadian owned drilling 


contractor and among the largest land drilling contractors in the world. 


ERY RELL TIS 


Providing high quality technical skills and cost efficient services. 


From Left: Andy Hrupchuck, Operations Manager, Kenting Hi-Tower Drilling; Art Dumont, President, 


Kenting Energy Services Limited; and Rick Rota, Operations Manager, Sedco Drilling on Sedco Rig 99 
in southern Alberta. 
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Kenting Energy Services 


Earnings decline — Nineteen ninety-two was a tough year for the drilling industry. The num- 
ber of active rigs was off 22 per cent in Canada and 18 per cent in the United States compared to 1991. 
This downturn in activity had a major impact on Kenting since 90 per cent of our fleet is in the North 


American market. 


@) 
() 


Revenues for the Kenting drilling group were $91.6 million, down from $102.6 million in 1991, 


te 


Earnings before interest and taxes were $216,000 compared to $4.6 million in the previous year. 


To achieve some balance between staff levels and business 
activity, significant staff reductions were implemented over the course 
of the year in our North American operations. In total, we have cut our 
Canadian staff by one third which will reduce our annual overhead costs 


by at least $1.8 million. 


Canadian operations — In Canada, we 


operate O1 rigs; 29 medium to deep capacity rigs through ENERGY SERUICES 
5 ers aris mie A REVENUES 
Kenting Hi-Tower Drilling and 32 shallow rigs through Millions of Dollars 


Sedeo Drilling. Our drilling rig utilization rates in Canada — 799 


were 23 per cent compared to an industry average of 24.9 


} :. per cent. Increased activity levels in the shallower end of 100 
= the market did not entirely compensate for the severe 
al, AA ; mere Or sore ao 5 Je is 
. ; 3 downturn in activity in the deeper market. 
Kenting Hi-Tower, which operates 29 
medium to deep capacity rigs in Western 


In this poor environment, Sedco performed reason- 
Canada eel challenges of a difficult a 
market om 1992 ably wellin 1992, strengthened by the purchase of six rigs 


from Adeco Drilling and Engineering Co. Ltd. in the fall 


: : fer lee . ; : E : 40 
of 1991. A surge of activity in the fourth quarter of 1992, enabled us to achieve slightly above 


break-even earnings in what was generally one of the most difficult years on record for the 


on ; 50 
drilling industry. In addition, Sedco doubled its share of the horizontal and re-entry market 


through ageressive marketing and significant equipment upgrades. . 
0 

. : “om 5 ps 4 . : 88 89 90 91 92 
Kenting Hi-Tower recorded a loss in 1992. A strong Canadian dollar through the first ta ste - 


half of 1992, combined with stagnant, low natural gas prices discouraged deep gas drilling. 


KENTING ENERGY SERVICES 


Summary (thousands of dollars) 1992 1991 
Revenues $91,573 $102,508 
Earnings before interest 

and taxes 216 4.580 
Interest 710 1.408 
Cash from operations 3,725 6.789 
Identifiable assets 61,252 60,278 
Long-term debt 8,298 13,418 
Depreciation and amortization 5,785 6.018 
Net capital expenditures 1,901 Say 
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United States operations — For 
Kenting Apollo, which operates 22 rigs (19 owned 
and three leased), utilization rates were 44 per cent, 
well above the industry average of 35 per cent. 
However, overall, the United States market was 
exceptionally weak in 1992, as the drilling industry 
recorded its lowest level of utilization since records 


started to be maintained in 1949. 


During 1992, Kenting Apollo was well posi- 
tioned in a strong market; the Rocky Mountain 
Region. The Green River Basin of southwest Wyo- 
ming is a low permeability gas reservoir that quali- 


fied for a tax credit incentive program for low 
| Cc 


productivity gas. This program terminated at the 
end of 1992, and oil and gas operators increased 


In the United States, Kenting Apollo’s 22 i drilling to take advantage of the program. A trend 
recorded higher utilization rates in 1992, despite 


8 to stronger natural gas spot prices also enhanced 
generally weak market conditions. 


drilling activity during the second half of 1992. 


To meet strong demand in the Rocky Mountain states, we expanded our fleet by leasing four additional 
rigs (one has since been shut down) to work in Colorado's Denver Julesberg Basin, and by moving one rig 


down from Canada to work in Montana. 


Scientific investigation work in the United Kingdom —In Europe, where we operate 
eight rigs through Kenting Drilling Services, we were awarded a two year, two rig contract with British 
Nuclear Fuels Limited to continue scientific investigation of the proposed United Kingdom national 
underground repository for solid, low and intermediate level radioactive waste. This work, located in 
Sellafield, England, is carried out under the KSW Deep Exploration Group Joint Venture of which Kenting 
Drilling Services is the lead partner. Operations in 1992 included extensive drilling and continuous coring 
together with specialized testing and instrumentation programs. The project is operated under a comprehen- 


sive quality management system. 


RIG CAPACITIES 


KENTING 
KENTING KENTING DRILLING 
MAXIMUM DEPTHS HI-TOWER SEDCO APOLLO SERVICES TOTAL 

Up to 2 400 m ( 7,800 ft.) ~ 28 + 3 SiS 
Up to 3 100 m (10,500 ft.) re) + 33 2, Lt 
Up to 3 800 m (12,500 ft.) 13 Z 8 | 29 
Up to + 600 m (15,100 ft.) + ~ i. 2 13 
Up to 7 600 m (25,000 ft.) 4 ~ _ — + 
29 By 22 8 OI 


Quality through continuous improvement — In coordination with the work at the 
Sellafield site, we have taken steps towards certification under the International Organization for Standard- 
ization (ISO)9002, a model for Quality Assurance, production and installation used extensively by the 


international industrial community. 
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During 1992, we made pro 


ress in the implementation of a company-wide Quality Management/ 


Continuous Improvement Process. Second tier training and implementation will begin in 1993, with the 


objective being to provide the highest quality technical skills and cost efficient services to our customers. 


Future opportunities — Internationally, Kenting continues to examine opportunities with a 


focus on finding overseas contracts which will redeploy idle equipment from Canada and the United States. 


Weare also researching the future 


of slim-hole drilling. Slim-hole 


drilling involves drilling a smaller 


diameter hole which results in the 


use of less equipment, fewer 


people and has a smaller impact 
on the environment. We believe 
Wwe Can pass on significant cost sav- 
ings to our customers using this 
drilling technique, particularly in 
remote or environmentally sensi- 


tive areas. 


Outlook — In Canada, a 
number of factors will contribute 
to the renewal of the drilling busi- 
ness. Producer cash flows will in- 
crease as a result of measures by 
both the Alberta and federal goy- 


ernments. The Alberta govern- 


At Sellafield in northwest England, Kenting Drilling Services continued 
geological investigations for British Nuclear Fuels, to search for underground 
repositories to dispose of radioactive waste. 


ment reduced oil and gas royalties in October, 1992, providing lower royalty rates for new discoveries and 


royalty holidays for increased production from older, marginal wells. In addition, the federal government 


introduced new tax measures in December, 1992, which will increase the ability of junior oil and gas 


companies to secure exploration funding by increasing the tax write-off available to investors in flow- 


through shares of such companies. 


These factors, combined with stable oil prices, strengthening natural gas prices, the reduced value of 


the Canadian dollar and increased demand for heavy oil should result in increased drilling activity in 1993. 


These positive signals have led the Canadian Association of Petroleum Producers to predict a 20 per cent 


increase in rig activity. 


In the United States, the turnaround may not be as dramatic. 
However, stable crude oil prices and strong natural gas prices should 
stimulate drilling activity. While the tax credit incentive program for 
low productivity gas has expired, the United States government has 
introduced measures to reduce alternative minimum tax which will 


offset, to some extent, the termination of the incentive program. 


In Europe, we expect steady work for a large portion of our fleet 


¥ 


on the Sellafield project. Other rigs will participate in work in our — Sedco’s 32 shallow capacity rigs enjoyed 


traditional markets in Western Europe. 


a surge of activity in the fourth quarter of 
1992. 


Truck Leasing and Rentals 
entway Inc. provides heavy truck fleet management services, including full-service leasing, rentals, 
maintenance and repair services from Quebec to British ( lolumbia and, through Triway Truck Leasing, Inc. 


in select areas of the Northern United States. Rentway operates a fleet of approximately 3,400 vehicles from 


22 company -operated shops. 


From Left: Ron Froese, Branch Manager; Ron Waye, President, Rentway Inc.; and Terry Chaytors, Shop 
Foreman on Rentway Calgary's shop floor. In 1992, Rentway advanced its customer shop-based strategy 
by opening six new branches and moving to improved maintenance facilities in four key locations. 
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Rentway Inc. 


Earnings Increase — Nineteen ninety-two was a successful year of growth and strategic market 
positioning for Rentway. Rentway’s revenues increased to $65.9 million from $55.4 million in 1991. 


Earnings before interest and taxes were $7.6 million, up from $6.7 million in the prior year. 


A national network — These improved 
results were achieved in a weak economic environ- 


ment and are directly related to the strength of 


dai aa ed nO Fa ae 


es Rentway s national network of quality maintenance 
aimee (i ad li al lel ee om nea : \ : , : 
¢ oy f t ar —, , ; shops. services and loeal employee teams. F mie 


. service leasing continues to be our largest revenue 

producer. Under a full-service lease, 

vehicles are provided to customers for 

terms that average four years and in- SULA E (hots 
. J Millions of Dollars 

clude regular preventgtive mainte- 


nance and total vehicle management. 


A strong year in the commercial and 


project rental businesses also contrib- 


uted to Rentway's improved overall 


performance. 


Launched in 1991, our 


Rentway’s project rental business was active across 
Canada, providing vehicles to many of Canada’s major 
resource and construction companies. 


“Trukeare” preventative maintenance 


programs enjoyed a full year of opera- 


tions, reporting substantial revenue 
gains. This service is unique to the industry and provides fleet maintenance and management 


services to select, non-lease customers. 


Strength in Ontario —Rentway made strong gains in the Ontario market in 1992. 


; ; Ta . 88 89 90 91 92 
Our project rental business, which supplies trucks to many of Canada’s major resource and * _ 


construction companies, was active providing service to pipeline construction contractors in 
northern Ontario. We also expanded our commercial rental fleet to meet increased demand. 
This product line serves essentially the same customer base as our longer-term leases, but with 


a shorter time commitment. 


RENTWAY INC. 


Summary (thousands of dollars) 1992 1991 
Revenues $65,938 Solo 
Earnings before interest : 

and taxes 7.506 6.6095 
Interest 5.509 5,790 
Cash from operations 20.802 iho. 1S 
Identifiable assets 105,234 Tee ils} 
Long-term debt 62,952 49.420 
Depreciation and amortization 20.184 16,155 
Net capital expenditures 42.322 28,007 
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Expansion through acquisition — During 1992, the truck leasing industry continued to 
undergo rationalization and Rentway was proactive in the process. In July, 1992, we purchased the southern 
Ontario, full-service leasing operations of Intercan 
Leasing Inc., a major competitor. We acquired ap- 
proximately 275 units, as well as Intercan’s 


Scarborough facility. 


We further strengthened our position in the 
ereater Toronto market by adding a facility in 
Brampton which became available as part of the 


receivership of a competitor. These actions have 


P i increased Rentway's presence in the important 
From Left: Paul Taylor, Rentway’s Vice-President, Quality, 
discusses the advantages of the Petrovend computerized fuel 
dispensing system with Mike Hubbard, Service Coordinator, 
and Lena Bagley, Branch Administrator. This new system, 

which is accessed by a card with a magnetic stripe, late 1991, and the acquisition of the VIA Truck 
provides an immediate record of fuel usage. 


Toronto market from one branch to three locations. 


Our presence grew in Quebec, largely due to 


Rentway’s acquisition of the Paclease franchise in 


Rental operations in Montreal and Quebec City in 
May, 1992. 


In January, 1993, Rentway purchased Intercan’s eastern Ontario operations which involved 62 
units. We continue to work towards the acquisition of Intercan’s heavy truck leasing assets in 
Quebec. 


Western Canada — Project rental business was steady in Manitoba and Saskatchewan, providing 
service to the pipeline construction and agricultural chemical indus- 
tries. While activity was down in Alberta due to a downturn in the oil 
and gas exploration sector, Rentway improved earnings due to better 
management of its project rental business and increased activity in the 


commercial rental market. 


In British Columbia, we maintained our profitable position as a 
result of increased sales and the expansion of existing long-term, full- 


service lease accounts. 


Market position —A number of steps were taken in 1992 to 


improve our competitive position and advance our customer service. 


H.J. Heinz is a major full-service lease 
customer.Rentway provides 100 units to 
London, Winnipeg and Edmonton. And we have opened new branches | Heinz’s Canadian operations based in 
Leamington, Ontario. 


shop-based strategy. We moved to better shop facilities in Oshawa, 


in Ottawa and Cambridge in Ontario, and Quebee City and Boucherville 


in Quebec, in addition to the Scarborough and Brampton branches. 


Our strategic growth has significantly strengthened our competitive position. During 1992, Rentway s 
fleet grew by approximately 20 per cent, in keeping with the expansion of our branch network, and there are 
now fewer competitors. Currently, Rentway is one of only two national suppliers and we are either number 


one or two in each of the local markets we operate in, 


lotal quality management — We continue to invest in and expand our commitment to Total 


Quality Management/Continuous Improvement and the related principles of employee empowerment. More 


and more companies are adopting this approach to 
business management and the strong preference of 
such companies is to work with suppliers who have 
a similar commitment. This is particularly the case 
when companies wish to sell their private fleets and 
subcontract out the operating management and main- 


tenance of their vehicles. 


Our quality process enabled us to establish two 


important partnerships in 1992. 


HJ. Heinz, a multinational company with its = 
: Pew For Steelcase Canada Ltd., a full-service lease customer, 


Canadian operations located in Leamington, Ontario. Rentway provides regular preventative maintenance and 
conducted a nine month study to determine who total vehicle management. 


could best meet their transportation requirements. 


Rentway was selected to purchase, lease back, maintain and manage their fleet of 100 units. 


Another important partnership was formed with Customized Transportation who provide the lead role 
for incoming transportation services to Chrysler's LH car plant in Bramalea, Ontario. Operations started up 


in June and involved 65 Rentway units at year end. 


In response to soft and changing market conditions in the United States automotive market, Triway 
Truck Leasing, Inc. closed its Dayton, Ohio and Flint, Michigan locations and moved to a new location near 


Toledo, Ohio. 


Outlook — We expect modest economic 


improvementin 1993. Rentway’s strategy for growth 


LEASING 
LOCATIONS 


will continue to be focused on enhancing our com- 
petitive position and service capability with the 


ultimate goal of improving returns. 


In 1993, we will continue to place an empha- 
sis on our Quality Management process by strength- 
ening communications with our customers and 


employees. This will include ongoing employee 


training programs and upgrading of our informa- 


tion systems to continually improve productivity 


and customer service. 


Our core full-service leasing business will continue to grow. Increased inspection and safety standards 
are leading to more companies choosing to subcontract out the ownership and maintenance of their fleets to 
quality fleet management companies suchas Rentway. Commercial rentals should also remain strong, helped 
by a trend amongst many of our customers to improve their operational efficiencies. Rentway’s high quality, 
commercial rental fleet offers the flexibility for companies to temporarily expand their trucking operations 
to meet business requirements on a seasonal or short-term basis. Our reputation as a leading supplier of 
quality customer service in the truck leasing and rental industry positions us to benefit from these improving 


industry trends. 
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MES | Environmental Services 
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nvironmental considerations are an important part of all Trimac’s operations. ‘This has led to 
Trimac providing environmental services as an additional core business segment. [rimac has two initiatives 
in this area through wholly owned TriWaste Reduction Services Inc. (and affiliates) and 58 per cent owned 


BOVAR Ine. 


TriWaste Reduction Services Inc. 


Focused on Waste Reduction to provide an economic and environmental benefit. 


David Bromley, (standing) President of TriWaste Reduction Services:meets with Gordon Campbell, Vice 
President, Finance and Operations,and Olga Elliott, Office Administrator, to discuss safety audit procedures 
for the TriWaste group. 


Reduction, recycling, reuse — In December 1991, Trimac established a new environmen- 
tal services company, TriWaste Reduction Services.Waste reduction and related management practises 
are essential to the realization of sustainable development around the world. Although many waste gen- 
erators are focusing on the reduction of waste volumes at the source of production, waste will never be 
completely eliminated. Our commitment is to identify and implement solutions to reduce or eliminate 
residual waste volumes requiring end disposal, thereby providing waste generators with an economic and 


environmental benefit. 


We provide a broad range of services involving the management of waste streams to separate key 
components for recycling or reuse prior to end disposal, as a means of improving the economics of the final 


disposal of waste residuals in an environmentally sound manner. 
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Facilities — TriWaste 
consists of two key service 
streams. Our Facility Group pro- 
vides mobile and fixed facilities. 
Physical facilities available in this 
group include our mobile thermal 
phase separator which removes 
hydrocarbons from soil, a mobile 
dewatering unit for sludge man- 
agement, a mobile water treat- 
ment plant to treat contaminated 
water and a series of container 


transportation units. Other facili- 


ties include transfer stations in 


Prince George, British Columbia, ee 

Calgary, Alberta, and Big Valley, | TriWaste’s Applied Sciences Group provides scientific, 
; | engineering and economic analysis for site remediation programs. 

Alberta, as well as a secure land- g g Ys aces) 


fill in Big Valley. 


ry 5 ac Y 3 O 5 
Technology — Our Applied Sciences Group provides the company with continuous technology 
evaluation and development skills. The group’s expertise in remediation techniques and economic analysis, 


provides our clients with cost effective prioritized, cleanup programs. 


Stand-alone operations —In addition, ‘TriWaste has two stand-alone operations, each focused 


on a specific market niche. 


TRS Abandonrite provides a complete service for oil and gas well site abandonment and reclamations 
in Alberta. Recent legislation specifies that wells must be suspended or abandoned in such a way as to make 
them environmentally benign and no risk to public safety. We offer our clients a complete service package 
including coordination of site assessments, on-site abandonment and reclamation, recovery and resale of all 


on-site well equipment, as well as assisting with provision of all regulatory certificates. 


TRS Photo Solutions has purchased the Canadian rights to a technology patented in the United 
States that allows photographic fixer solution to be recycled at a lower cost than buying new fixer. In 
addition to this service, we provide the industry with collection, transportation and treatment of all photo- 


chemical wastes, as well as the silver recovery and redistribution of recycled materials. 


Outlook — In 1993, TriWaste plans to increase its scope of services to its growing customer base 
in the forestry and petroleum industries. This will require strategic expansion of our physical facilities and 


technical capabilities throughout Alberta, British Columbia and the northwest United States. 


The outlook for both of our stand-alone operations is positive. There are over 90,000 well sites 
across Western Canada in need of abandonment and reclamation in a manner that meets new environ- 
mental regulatory standards. This will create good business opportunities for TRS Abandonrite. TRS Photo 
Solutions will undertake a systematic expansion of operations across Canada to position it as a major 


company serving the photochemical industry and other small waste generators. 
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BOVAR INC. 


From left: Clem Gaudet, General Manager, BOVAR Engineered Products and Paul Fee, President, BOVAR 
Inc. discuss marketing strategy for new analyzer products featured in the background. BOVAR’s continuous 
emission monitoring and process control equipment is sold world wide. 


BOVAR Ine. is one of Canada’s leading environmental and waste management companies. In 1992. 


BOVAR’s performance was affected by the weak economy. 


BOVAR reported revenues of 546.6 million in 1992, compared to $53.1 million in the previous 
year. Net income from continuing operations was $773,000 ($0.01 per share) compared to 51.6 million 


(50.01 per share after provision for preferred share dividends) in 1991. 


On September 25, 1992. Trimac acquired an additional 12,614,395 common shares of BOVAR Ine. 
pursuant toa rights offering. We now own 58.1 per cent of BOVAR and consequently, we have consolidated 
the financial position and results of their operations from that time. Net proceeds of $14.3 million from the 


offering were used by BOVAR to retire debt and to fund expansion efforts. 


BOVAR is well recognized for its experience in environmental engineering, air quality management, 
process instrumentation and emission monitoring, as well as for its expertise as a designer, owner and operator 


of special waste management facilities. 
In the area of facilities manage- 


ment, BOVAR is the owner/operator of two state-of-the-art waste management facilities: The Alberta 


Special Waste Treatment Centre near Swan Hills, Alberta and the BOVAR biomedical waste facility in 
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Beiseker, Alberta. BOVAR is a 60 per cent co-owner, with the Government of Alberta, and sole operator 
of the Alberta Special Waste Treatment Centre, which includes physical and chemical incineration and 
stabilization units, for complete and environmentally sound destruction of all hazardous wastes except for 


radioactive and explosive wastes. 


Increased incineration capacity — Increased requirements for incineration have resulted 
in a major expansion to the Treatment Centre which will almost triple its annual incineration capacity. 
Construction of the new large capacity, rotary kiln 
started in the third quarter of 1992, and completion 
is scheduled for the first quarter of 1994. In 1993, 
BOVAR has commitments of $30.2 million relating 


to construction of the expansion, 


In August, a $0.2 million transformer furnace 
was commissioned which provides the Treatment 
Centre with proprietary technology for treating PCB 
contaminated transformers. This new technology 
allows for the complete decontamination of metal 


structures and recycling of the residual metals. 


Biomedical waste treatment — 
BOVAR’s biomedical waste treatment facility at 
Beiseker will be commissioned in April, 1993. Of- 
fering a complete waste management system, the 


facility takes responsibility for collection and trans- 


portation, as well as high temperature incineration, 
of biomedical waste. Designed to handle all such 

At the Alberta Special Waste Treatment Centre, BOVAR 

pioneered new technology and commissioned a $6.2 million 

transformer furnace (pictured above) in 1992, to treat PCB sponds to a critical need created by recent Alberta 

contaminated transformers. 


wastes in the province of Alberta, the system re- 


regulations which strengthened emission standards 


for the incineration of biomedical wastes. 


International expansion —In addition to its operations in Canada, BOVAR maintains of- 
fices in strategic international locations. BOVAR’s office in Hattersheim, Germany serves the European 
and Eastern Bloc markets and has been operating since late 1991. During 1992, BOVAR established an 
office in Houston, Texas to provide access to the United States, Central American and South American 
markets. At these locations, BOVAR designs, manufactures and markets continuous emission monitoring 
and process control equipment. In the first half of 1993, an office will be established in Kuala Lumpur. 


Malaysia to serve the Asia/Pacific region. 


Outlook —BOVAR’s European operations have contributed positively to results in 1992. and the 
company expects further market share gains as its products and services continue to gain acceptance. ‘The 
establishment of other international locations will enable BOV AR to sell its expertise to an expanding global 
market place. These international marketing initiatives, combined with a full year of revenues from the 


biomedical waste facility, position BOVAR for growth in 1993. 


The expansion of the Special Waste Treatment Centre requires a large capital commitment in 1993. 


However, increased capacity of the centre will lead to improved results in 1994 and beyond. 
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Associated Companies 


| rimac has investments in five Companies that are related to existing or previous 


businesses and represent diversification strategies for Trimac. These investments include the 
EARNINGS OF 


eee ee ae 
arenas of netrole »y at] ‘ . 1 snomeermne : construc , ormation PANI 
areas of petroleum exploration and production, engineering and construction, informatio ate 


Millions of Dollars 


technology and oilfield equipment supply. 
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ASSOCIATED COMPANIES ie 
oO 
(thousands of dollars) 
Number of common 12 
shares owned as at Carrying value 
Company December 31, 1992 Percent as at December 31 5 
1992 1991 
Chauveo Resources Ltd. 6,473,392 14.8 $30,177 $31,849 z 
Banister Inc. 1.493.104 Dy, AI 16.161 14.501 
Intera Information 
Technologies Corp. 982.408 17.9 8.060 9.398 3 
Others 4.505 4.572 
Total $58,963 $60,320 7 
= ; / 2 Z 88 89 90 91 92 
Trimac’s share of earnings before taxes 7.444 = 8,682 


Chauveco Resources Ltd. — Trimac Interest — 15% 


Chauvco Resources Ltd., a leading oil and gas exploration and production company, maintained its 


profitable position in 1992. 


Results for 1992 include earnings of $22.6 
million ($0.53 per share), up from $14.4 million 
($0.38 per share) in 1991. Cash flow was $78.3 
million ($1.84 per share) in 1992, compared to 
$64.0 million ($1.09 per share) in the previous year. 
Gross oil and gas revenues increased to $142.7 
million from $113.1 million in 1991. These positive 
results were achieved through cost effective reserve 
additions from acquisitions and exploration, a con- 
centration on crude oil and adherence to operating 


cost controls. 


Until this past year, Chauvco’s activities have 
been concentrated in Western Canada. In February. 
1992, Chauveo acquired a 23 per cent interest ina 


production concession located in ‘Tierra del Fuego, 


Argentina, for U.S. $47.8 million. The inclusion of 


Sta ; the results of production from the Argentina proper- 
Chauvco reported strong growth in 1992, as it continued to laa al ier s uae 
add reserves through acquisitions in both Canada and ties was a major contributor to Chauyco’s improved 


Argentina. results. 
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[ffective August 1, 1992, Chauvco completed the acquisition of Woods Petroleum of Canada for 
911.6 million. This acquisition doubles Chauvco’s Canadian natural gas production and complements the 


company $ producing operations in the Fort St. John area of northeast British Columbia. 


In 1993. Chauveo anticipates increased exploration and production activity due to the stable price of 
crude oil and st rengthening natural gas prices. A full year of production from the properties acquired in 1992 


will also have a positive effect. 


Banister Inc. — Trimac Interest — 25% 


Banister Inc., is a Canadian-based construction company with 
building, civil, industrial, pipeline and utility construction divisions. 
Net income from continuing operations of $7.2 million ($1.21 per 
share) was reported on revenues of $347.9 million, compared to net 
income of $6.6 million ($1.12 per share) on revenues of $421.5 million 
for 1991. 


During 1992, the “Banister Pipelines” division worked on four 
major projects. In December, 1992, it was awarded a contract from 
Nova Corp. of Alberta to construct 56 miles of 48 inch natural gas 


pipeline, an expansion of Nova’s main pipeline system in the province. 


Internationally, work continues for Banister’s “Foundation Com- 


pany of Canada” divisies: on the Canadian embassy in Beijing, China 


Banister’s p peace division was active, 


and, in cooperation with Atomic Energy of Canada Limited and others, working on four major projects in 1992. 


on nuclear power generation facilities in Romania and South Korea. 


The Banister Group, through its associated company Nicholls-Radtke Limited, is a leader in the 
construction of electricity cogeneration facilities. A 100-megawatt cogeneration plant is currently being built 
for Great Lakes Power at Sault Ste. Marie, Ontario. 


=~ = 


Early in 1993, Banister completed the acquisition of all of the outstanding common shares of Majestic 
Contractors Limited for a price of $55 million. Majestic has long been a major competitor of Banister in the 
pipeline construction business, and this acquisition will provide Banister with considerable market strength 


in this industry segment. 
Ke 


Along with increased pipeline activity, Banister anticipates improvements in all business segments 


mb 9OD: 


Alberta Petroleum Equipment Co. Ltd. (“Alpeco”) — 
Trimac Interest — 45% 


Alpeco had a difficult year due to the depressed state of the oil and gas exploration and development 
business. The company is active in the manufacture, distribution, and service of equipment and products 
related to the oilfield service industry. The company continues to enjoy a strong balance sheet and, in 
1993, it will be examining opportunities to diversify its operations so it Is not as dependent on the sale of 


used drilling equipment. 
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Intera Information Technologies Corporation — 
Trimac Interest -18% 


Intera is a multi-national, scientific information services company which provides services and unique 
technologies for the collection, processing and interpretation of geographic, geological and engineering 


information to a customer base in 85 countries. 


Nineteen ninety-two was difficult for Intera, as it recorded a loss for the fiscal year ended September 
30. The net loss from continuing operations was U.S. $2.1 million (a loss of $0.38 per share) compared to 
a profit of U.S. $1.5 million or $0.28 per share in 1991. Revenues for the 1992 fiscal year were marginally 
lower than 1991. Despite the net losses, Intera generated cash flow of U.S.54.3 million and reduced long- 


term debt by U.S. $3.4 million. 


The first half of 1992 was the most challenging for Intera. In the second half of the year, results 
improved. This turnaround was achieved through actions taken by management to consolidate operations. 
reduce costs and focus on core businesses. Cost abatement measures included staff cutbacks at all levels of 


the company. 


Cost reductions have not impeded Intera’s sales efforts or investments in product enhancements in 


Intera’s core businesses. 


Intera’s Petroleum and Resource Management business markets the ECLIPSE software. recognized as 
the most widely used petroleum reservoir simulation software product in the industry. ECLIPSE has recently 
developed a new 3-D visualization product called Interaview, which reveals the underground movements of 


oil and gas in reservoirs as predicted by ECLIPSE. 


For 1993, Intera will concentrate on achieving further operating efficiencies. Strong sales backlogs for 


new products and services will position Intera for more positive growth in 1993. 


Bantrel Inc. — Trimac Interest 25% 


Bantrel is an engineering, pre curement and c¢ ynstruction management company providing services to 


the Canadian petroleum industry. 


During the year, Trimac increased its ownership position from 20 to 25 per cent. Trimac, together 
with Banister, now holds a 50 per cent interest in Bantrel. Bechtel also increased its ownership from 40 to 
50 per cent. This enhanced association with Bechtel has led to increased business for Bantrel both in the 


United States and internationally. 


Nineteen ninety-three calls for greater activity in the energy sector and Bantrel anticipates some 


increase in business, providing services to the oil sands, refinery and petrochemical plant industries. 
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Trimac Limited’s senior management group from left: Bob Algar, Vice President, Human Resources; Steve 
Mulherin, Vice President, Corporate Development and Associated Companies; Frank Bailey, Vice President, 
Corporate Affairs and Secretary; and Jerry Jackson, Vice President, Finance and Chief Financial Officer. 


Management Discussion and Analysis 
ae 


The financial position and results of operations for 1991 and prior years have been restated to reflect 


the effects of prior period adjustments. Reference is made to Note 2 of the consolidated financial statements. 


Results of ope -alions — Trimac recorded revenues of $476.1 million in 1992, an increase of 
$97.0) million from 1991. Revenues from the Canadian transportation division were lower than 1991. 
While volumes increased in the woodchip hauling business, these were more than offset by the ongoing 
economic slowdown which reduced transportation volumes in most other business segments. Revenues in 
the United States transportation division increased over 1991 levels due to new business obtained and a 
more favourable exchange rate. ‘Total revenues in the drilling division of $91.6 million were down $11.0 
million from 1991, Drilling activity in North America was down substantially during the first three quarters 
of 1992 compared to the same period in 1991. A resurgence in activity in the fourth quarter of the year was 
insufficient to offset the declines of the first three quarters. Truck leasing and rentals revenue increased to 
$65.9 million from $55.4 million in 1991, due to acquisitions made in the year and increased activity in the 
full service lease and commercial rental businesses. Revenues in environmental services of $14.3 million 
relate principally to the activities of BOVAR. Trimac increased its ownership interest in BOV AR in Septem- 
ber, 1992 and has consolidated the financial position and results of operations of BOVAR from that date. 


(See “Investments and Acquisitions’ ). 


Operating earnings of $23.6 million in 1992 were down from $25.4 million in 1991. In 


EARNINGS 

BEFORE UNUSUAL 
AND EXTRAORDINARY 
ITEMS 

Millions of Dollars 


transportation, operating earnings increased to $17.3 million from $16.1 million in 1991, 
Operating earnings in the Canadian transportation operations declined due to a lower revenue 


base and increased competitive pressure on rates which reduced margins. The United States 


operations reported increased operating earnings as a result of higher revenues and improved 


operating efficiency. Drilling services recorded a decline in operating earnings to $0.2 million 


from $4.6 million last year, reflecting the significant reduction in drilling activity in North 


American markets. Results were improved, however, in the European drilling operations due 


to increased rig utilization and related activity resulting from participation in a scientific 


investigation drilling program. Operating earnings also increased in truck leasing and rentals 


to $7.6 million compared to $60.7 million in 1991, due to higher volumes in most segments of 
its business. An operating loss of $0.4 million was recorded in the environmental services 
division. Operating earnings from BOVAR were more than offset by an operating loss in 


TriWaste. 


Pre-tax equity earnings from associated companies decreased to $7.4 million from $8.7 
million in 1991. Trimac recorded $5.4 million in pre-tax earnings from its investment in 
Chauveo in 1992. This was below the $6.2 million recorded in 1991, due mainly to a lower 
ownership level of Chauveo by Trimac. Trimac’s share of pre-tax earnings from Banister Inc. 
was $2.7 million in 1992, compared to $1.5 million last year. Banister’s results were positively 


affected by improved results in its pipeline division anda successful year in its civil construction 
division. A small loss was recorded by Trimac from its investment in Intera Information goa Cael 


Technologies Corporation. Intera posted a loss for the year due to the effects on its business 
from the slowdown in the oil and gas industry. 


Trimac recorded $2.9 million in pre-tax gains on dilution in 1992, (1991 — $3.8 million) principally 
as a result of an equity issue in each year by Chauveo in which Trimac did not participate at its pro-rata 
share. In July, 1991, the Emerging Issues Committee of the Canadian Institute of Chartered Accountants 
issued guidelines regarding dilution gains and losses for oil and gas companies using full cost accounting. 
These guidelines effectively require that gains or losses resulting from dilution of a parent's interest in a 
subsidiary, as a result of transactions that are, in substance, a sale of oil and gas properties, should not be 
included in net income unless the underlying depletion rate changes by more than 20 per cent. ‘Trimac has 
concluded that the share issues by Chauveo were not, in substance, a sale of oil and gas properties and 
consequently, a gain has been recognized. The dilution gain in 1992 contributed earnings of $0.05 per 
share (1991 — $0.09 per share). 
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A pre-tax gain of $14.9 million was recorded on the sale by Trimac of 2,000,000 shares of Chauveo 
in July, 1992. In 1991, the sale of 1,600,000 shares contributed $10.3 million in pre-tax earnings. On an 
after-tax basis, the gain in 1992 contributed $0.36 to earnings per share (1991 — $0.25 per share). 


Interest expense on long-term debt decreased from $13.6 million to $12.0 million in 1992. The decrease 
of $1.6 million is attributable to lower average interest rates during the year ($3.1 million reduction) offset 
somewhat by higher average debt levels ($1.5 million increase). 


Earnings before taxes increased to $33.4 million from $29.2 million last year. Income tax expense was 
$6.2 million in 1992 which was at an effective rate of 18.5 per cent compared to $5.9 million in 1991 which 
was at an effective rate of 20.2 per cent. This rate is below the “expected” rate of 44.2 per cent in each year 
due mainly to the application of previously unrecorded benefits from tax losses which reduced the tax rate 
by 24.4 per cent in 1992 (1991 —a reduction of 27.7 per cent). In addition, rate differences on the sale of 
capital properties reduced the effective rate a further 2.6 per cent (1991 — a reduction of 2.9 per cent). 


Earnings before discontinued businesses of $27.2 million ($0.73 per share) were $3.9 million higher 
than the $23.3 million ($0.63 per share) recorded in 1991, 


The loss from discontinued businesses of $0.4 million is comprised of $0.3 million resulting from 
‘Trimac’s share of additional losses incurred by Intera on the discontinuance of their meteorological and 
airborne geophysics business, $0.3 million in settlement costs related to litigation arising from an interest in 
U.S. oil and gas properties and $0.2 million in income from final settlement of contract costs on an oilfield 
construction project undertaken by a business which has since been sold. The losses from discontinued 


businesses in 1991 arose solely from Trimac’s share of losses from discontinued operations incurred by Intera. 


Net earnings for the year were $26.8 million ($0.72 per share) compared to $22.7 million ($0.61 per 
share) in 1991. 


4. Investments and acquisitions — As indicated in the accompanying table, net capital ex- 
penditures increased to $77.0 million from $50.3 million in 1991. Capital expenditures in transportation 
of $23.3 million increased from $16.6 million in 1991. Increases occurred in both the Canadian division, 
due in part to the acquisition of additional equipment for woodchip hauling, and in the United States, as a 
result of purchases for new business obtained from the mining and construction industries. Capital expen- 
ditures in drilling services decreased to $1.9 million from $5.6 million last year, reflecting the under utili- 
zation of existing equipment. Truck leasing capital expenditures increased to $42.3 million from 
$28.0 million in 1991, as a result of the acquisition of a competitor's full-service leasing assets in Ontario 
($6.2 million) and purchases required to service new full-service lease customers. Capital expenditures of 
$9.4 million in the environmental services division are comprised principally of BOVAR’s expenditures on 
the construction of a large kiln at the Alberta Special Waste ‘Treatment Centre at Swan Hills, Alberta. 


Trimac acquired an additional 12,614,395 common shares of BOVAR for 513.2 million (net of cash 
acquired of $0.5 million) in September, 1992, and now holds 39,118,065 shares or 58.1 per cent of BOV AR. 


Trimac has consolidated the financial position and results of operations of BOVAR from that date. 


As part of a rights issue by Chauveo in March, 1992, Trimac purchased 400,000 common shares of 
Chauveo for $4.4 million. This was less than Trimac’s pro-rata interest and consequently resulted in the 
previously described dilution gain. In July, 1992, Trimae sold 2,000,000 common shares of Chauveo for gross 
proceeds of $23.5 million. This transaction resulted in a pre-tax gain of $14.9 million. As at December 31, 
1992. Trimac holds 6,473,392 shares of Chauveo which represents a 14.8 per cent interest. Trimac will 
continue to use the equity method to account for its investment in Chauveo as significant influence continues 


to exist. 


In May, 1992, Trimac sold its remaining holdings in Tripet Resources to Chauveo for cash consider- 


ation of $4.7 million. 
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Trimac has entered into an agreement with Computalog Ltd., a supplier of wireline products to the oil 
and gas drilling industry, to provide up to $6.0 million in loans. These loans bear interest at 10 per cent on 
the first $3.0 million and 12 1/2 per cent on the balance and are unsecured. The first $3.0 million advanced 
is repayable in three years and the balance is repayable in four years. Trimac also received warrants to 
purchase 8,000,000 Computalog common shares at $0.50 per share which expire in five years. As at 
December 31, 1992, $4.0 million had been advanced under this facility which is included in notes receivable 


and other on the consolidated balance sheet. 


Net Capital Expenditures and Investments 


(thousands of dollars) 


Transp. Truck Drilling Environ. 
Services Leasing Services Services Other Total 
Net capital expenditures S23 2ite $42,322 $1,901 $9.444 $ 34 $76,974 
Investment in subsidiary 
and associated companies 
—BOVAR — — — — IBIS 1Be2ao 
— Chauvco — — — — 4.400 4.400 
— Environmental Services — = —_ — POD 2,783 
— Other — — — 157 La 
Total 1992 $23,273 $42.322 $1.901 $9444 $20.609 $97.549 
Total 1991 $16,572 $28,007 Dopo | nope ond O/ he Ot Ko) $50,735 


Financial resources and liquidity —Cash from operations increased to $50.0 million from 
$48.6 million last year. Depreciation expense of $50.2 million was $6.3 million greater than 1991, due 
mainly to increased depreciation of $4.0 million in truck leasing as a result of its increased level of capital 
expenditures, and increased depreciation and amortization of $1.7 million due to the consolidation of 


BOVAR. The consolidated debt-to-equity ratio was 0.64 compared to 0.06 last year. 


Long-term debt was $170.8 million at December 31, 1992, compared to $122.6 million at December 
31,1991. A divisional analysis of long-term debt is provided in the table below. Most of this increase occurred 
due to the consolidation of BOV AR which resulted in the inclusion of $43.0 million of debt at year end. Debt 
levels in truck leasing also increased to $03.0 million from $49.4 million as a result of financing its increased 
capital expenditure program. The drilling services division was able to reduce long-term debt to $8.3 million 


from $13.4 million in 1991 due mainly to a $3.9 million refund of taxes and related interest. 


In 1991, Trimac entered into three interest rate cap agreements. These agreements, covering 
approximately $51 million of notional principal amount for remaining terms of two to four years, provide 
relief to Trimac if the 90 day Bankers Acceptance rate rises above 11 per cent in Canada and if the three 
month LIBOR rate rises above nine per cent in the United States. 


Long-Term Debt 


(thousands of dollars) 1992 1991 

‘Transportation services $ 54.081 BD (ao 
Truck leasing 62,952 49,420 
Drilling services 8.298 13,418 
Environmental services 43,022 1,100 
Other 8,424 957 
Total $176,777 $122.634 
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Trimac’s policy continues to be to use excess cash balances to reduce debt levels borrowed under 
operating or revolving lines of credit. Cash balances of $10.1 million at year end were comprised principally 
of amounts used to collateralize letters of credit and other amounts which had not yet been used to reduce 


debt levels. Availability of credit under long-term lines of credit was approximately $54.0 million at year end. 


Outlook — Results inthe transportation division are affected to a large extent by the level of economic 
activity in the industries (e.g. construction, chemical manufacturing, mining and forestry) in which its 
customers operate. The North American economy, in general, appears to be making some recovery which 
should help results improve over 1992. 


Drilling services experienced significantly increased activity in the fourth quarter of 1992. compared 
to previous quarters and to 1991, Many observers are predicting increases in activity for 1993, which, if 
realized, should improve results in drilling services. 


Growth in truck leasing revenue and earnings should continue in 1993 due, in part, to acquisitions 
made in 1992 and early 1993. 


Improved results from environmental services in 1993 are dependent upon BOVAR’s success in 
marketing its biomedical waste disposal facility and its ability to obtain additional profitable business in its 
environmental services and engineered products divisions. TriWaste Reduction Services Inc. will likely not 


be profitable in 1993, as it continues to assimilate the acquisitions made in 1992. 


Earnings from Trimac’s associated companies are dependent upon both the general level of economic 
activity and commodity prices for oil and gas. Banister’s capacity to sustain earnings at 1992 levels will 
depend, in part, on its success in combining the operations of newly purchased Majestic Contractors with its 
pipeline division. Earnings at Chauveo will depend on prices it receives for oil and gas and its ability to 


continue to find, buy or enhance production at below average costs. 


OPERATING CASH FROM GROSS CAPITAL 
REVENUES OPERATIONS EXPENDITURES 
Millions of Dollars Millions of Dollars Millions of Dollars 
490 105 
420 
350 
280 
210 
140 
70 
0) 
88 89 90 91 92 88 89 90 91 92 
®@ enercy ¥% 4 ENERGY 
| TRANSPORTATION 88 89 90 91 92 TRANSPORTATION 
8 EQUIPMENT LEASING Z EQUIPMENT LEASING 
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Consolidated Statement of Earnings 


Year ended December 31 


1992 1991 
(thousands of dollars except per share amounts) (restated) 
REVENUES $476,055 $449,047 
OPERATING COSTS AND EXPENSES 

Direct 331,126 316,646 
Selling and administrative 72,293 64,221 
Depreciation and amortization 50,213 43.939 
Gain on sale of assets (net) (1,181) eRe Sy 
452,451 423.011 

OPERATING EARNINGS 23,604 25.436 
Associated companies — earnings 7.444 8.682 

— gain on dilution of equity interest 2,901 3,765 

— gain on disposal of shares 14.930 10,344 

Interest — long-term debt (11,975) (13,636 
Interest income (net) 1,326 726 
General and administrative costs (4.857) (6,159 
EARNINGS BEFORE TAXES 33.373 29,158 
Income tax expense (Note 3) (6,162) (5,893 
Minority interest 25 — 
EARNINGS BEFORE DISCONTINUED BUSINESSES 27,236 23,209) 
Discontinued businesses (Note 4) (413) (550) 


NET EARNINGS 


$ 26,823 
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EARNINGS PER SHARE 


Before discontinued businesses 
Net earnings 


Consolidated Statement of Retained Earnings 


$ 0.73 
0.72 


vie Ge) 
0.61 


Year ended December 31 


1992 1991 
(thousands of dollars ) (restated) 
RETAINED EARNINGS, BEGINNING OF YEAR, 
as previously reported $ 88.352 $ 69,166 
Adjustment due to recognition of previously reported 
contingent liability (Note 2) (9,249) (8,420) 
Adjustment due to settlement of tax 
reassessment (Note 2) 29 2,607 
RETAINED EARNINGS, BEGINNING OF YEAR, as restated 82,080 63,353 
Net earnings 26,823 DP TANS 
Dividends 
Common shares (4,396) (3,633) 
Preferred shares (331) (355) 
RETAINED EARNINGS, END OF YEAR $104,176 $ 82.080 
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Consolidated Balance Sheet 


December 31 


1992 1991 
(thousands of dollars) (restated) 
ASSETS 
CURRENT ASSETS 
Cash and term deposits $ 10.143 $ 9,057 
Accounts receivable (Note 5) 103.579 09,224 
Materials and supplies 7.605 4.572 
Prepaid expenses 17.359 15.576 
138.686 88.429 
INVESTMENTS AND ADVANCES 
Investments in and advances to associated companies 58.963 60.320 
Mortgage receivable (Note 5) — 15,000 
Notes receivable and other (Notes 7 and 8) 11.815 3,920 
70,778 79,290 
FIXED ASSETS (Note 9) 310.582 219508 
GOODWILL AND AUTHORITIES 10.959 10,454 
$531,005 $397,556 
LIABILITIES AND SHAREHOLDERS' EQUITY 
CURRENT LIABILITIES 
Bank advances. secured $ 25.788 S 15.428 
Accounts payable and accrued liabilities 96,540 66,819 
Income taxes payable 518 S35 
Current maturities of long-term debt 11.072 2.418 
133,918 85.016 
LONG-TERM DEBT (Note 1() 176,777 122.634 
DEFERRED INCOME TAXES 7.954 4.788 
MINORITY INTEREST (Note 6) 1,302 _ 
SHAREHOLDERS’ EQUITY 
Share capital (Note 11) 
Preferred 3,612 SS 
Common 104.647 103.914 
108.259 107.689 
Cumulative translation adjustment (1.381) (4,051) 
Retained earnings (Note 2) 104,176 82,080 
211.054 185,118 
CONTINGENCIES AND COMMITMENTS (Note 14) 
$531.005 $397,556 


Approved by the Board: 


a 4 


J.R. McCaig J.J. McCaig 


Director Director 


2) 
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Consolidated Statement of Changes in Financial Position 


Year ended December 31 


1992 1991 
(thousands of dollars) (restated) 
CASH PROVIDED (USED) 
OPERATIONS 
Earnings before discontinued businesses $ 27,236 $ 23,265 
Depreciation and amortization 50,213 43,939 
Gain on sale of fixed assets (net) (1,181) (1,195) 
Deferred income taxes 2,714 1,654 
Associated companies 
— Net earnings (5,068) (3,779) 
— Gain on dilution of equity interest (2,901) (3,765) 
— Gain on disposal of shares . (14,930) (10,344) 
Other non-cash items (44) 097 
Cash from operations 56,039 48,976 
Discontinued businesses 185 — 
NET CASH FLOW 56,224 48,576 
INVESTMENTS 
Purchase of fixed assets (94,744) (65,678) 
Proceeds on sale of fixed assets 17,770 lSsa5a 
Net capital expenditures (76,974) (50,325) 
Proceeds on sale of shares 
of associated companies 28.208 16,000 
Investment in subsidiary and 
associated companies (20,575) (410) 
Net change in non-cash working capital balances (1,134) 10,829 
Cash from prior period adjustment Bo — 
Other (2,082) (2,039) 
CASH USED IN INVESTMENTS (69,020) (25,945) 
FINANCING 
Increase in long-term debt 33,072 19,986 
Repayments of long-term debt (22,915) (378733) 
10,657 (17,887) 
Increase in common share capital 733 1,208 
Net change in working capital loans 7,382 WAG 
Dividend paid on common shares (4,396) (3,633) 
Preferred share dividends and redemptions (494) (675) 
CASH PROVIDED BY (USED IN) FINANCING 13.882 (19,837) 
NET INCREASE IN CASH 1,086 2,794 
CASH, BEGINNING OF YEAR 9,057 6.263 
CASH, END OF YEAR $ 10,143 $ 9,057 


Trimac Limited 
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Notes to Consolidated Financial Statements 
December 31, 1992 


NOTE 1 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES 
PRINCIPLES OF CONSOLIDATION 


These consolidated financial statements include the accounts of Trimac Limited (“the Corporation”) 
and its subsidiaries (collectively “Trimac”). All of the subsidiaries, with the exception of BOVAR Ine. 
(“BOVAR”), in which the Corporation has a 58% interest, are wholly owned. 

Investments in associated companies are accounted for by the equity method. Under the equity method. 
the cost of the investment, including goodwill at acquisition, is adjusted for Trimac’s share of undistributed 
earnings or losses, goodwill amortization and capital transactions. 


GOODWILL AND AUTHORITIES 
Goodwill and authorities are being amortized on a straight line basis over periods of up to +0 years. 
except for $2,157,000 which was acquired prior to March 31, 1974. 


INCOME FROM CONTRACTS 
Income from contracts is recorded by the percentage-of-completion method of accounting. Any 
anticipated losses are provided for in their entirety. 


FIXED ASSETS 
Depreciation is provided at rates which will amortize costs to estimated residual values, over the assets’ 


estimated useful lives, mainly as follows: 


Estimated 

Useful Life 
Asset Depreciation Method (Years) 
Land drilling rigs Straight line (residual — 0% to 25%) 15 
Highway tractors Varying percentages of original cost (residual — 5%) v 
Highway trailers Straight line (residual — 4%) 5 - 10 
Rental vehicles Varying percentages of original cost 5 
Lease vehicles Varying percentages of original cost =e) 
Plant and equipment Straight line 10 
Buildings and other Various 4-25 


Interest and other costs are capitalized with respect to assets under construction. Costs capitalized in 


1992 were $957,000 (1991 — none). 


COMPARATIVE INFORMATION 
In these financial statements, 1991 comparative figures have been restated to reflect application of the 
prior period adjustments and to conform to the 1992 presentation (see Note 2). 


NOTE 2 - PRIOR PERIOD ADJUSTMENTS 


(a) Settlement of Tax Reassessment 
During the year, a refund of taxes and related interest of $3,841,000 was received as a result of the 
settlement ofa tax reassessment of a subsidiary affecting 1988 and prior fiscal years. The effect on 1991 
was toincrease earnings by $370,000 ($0.01 per share). At December 31, 1991, retained earnings were 
increased by $2.977,000, deferred taxes were increased by $560,000, accounts payable were reduced 
by $142,000 and accounts receivable increased $3,395,000. Prior years’ net earnings were increased 


as follows: 1990 — $390,000; 1989 — $1,969,000; 1988 — $71,000 and prior to 1988 — $177,000. 
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Recognition of previously reported contingent liability 

During 1992, a decision was rendered with respect to the litigation commenced by Donald K. Jack- 
son. a former officer and director of Trimac Limited. Amounts awarded, plus interest to December 
31, 1992, were $8,254,000 in excess of amounts previously provided by the Corporation. No tax 
benefit has been recognized. The Corporation intends to appeal. Because the results of an appeal can- 
not be reasonably estimated, it was considered prudent to record the full amount of the judgment 
plus interest as a prior period adjustment. Any adjustments to the above amounts as a result of the 
appeal will also be treated as a prior period adjustment. The effect on 1991 was to decrease earnings 
by $829,000 ($0.03 per share). At December 31, 1991, retained earnings were decreased by 
$9,249,000, deferred taxes were increased by $995,000 and accounts payable were increased by 
$8,25,900. Prior years’ net earnings were reduced as follows: 1990 — $385,000; 1989 — $578,900: 
1988 — $620,000 and prior to 1988 — $6,837,000. : 


NOTE 3 - INCOME TAXES 


The income tax provision is comprised of the following: 


(thousands of dollars) 1992 1991 
Current $1,072 Dales 
Deferred 2.714 1,854 
Associated companies 2.376 2,907 

$6,162 $5,893 


The provision varies from what would otherwise be expected, for the reasons set out below: 


(thousands of dollars) 1992 1991 
Percent of Percent of 
Earnings Earnings 
Amount before taxes Amount before taxes 
Computed “expected” tax $14.750 44.2% $12.888 44.2% 
Recognition of previously unrecorded 
tax loss benefits (8,141) (24.4) (8,084) (270) 
Loss for which no tax benefit 
has been recognized 1,297 3.9 1,493 Bil 
Rate differences on gains on sale 
of capital property (381) (2.6) (858) (29) 
Other (863) (2.6) 454 is 
$ 6.162 18.5% $ 5,893 20.2% 


Loss carryforwards in the United States for which no benefits have been recorded total $US 54,052,000 


at December 31, 1992. These losses expire as follows: 1998 — $36,046,000; 1999 — $12,190,000; 
2000 — $472,000; 2002 — $1,702,000; 2004 — $3.042.000. 


In addition certain U.S. subsidiaries of BOVAR have accumulated tax losses of SUS 53.000.000 


which will begin to expire in 1997, 
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During 1989, Trimac Limited acquired two contract drilling businesses. One of the assets acquired 
related to $142,504,000 of losses and tax costs in excess of book costs carried forward for income tax 
purposes. The value attributed to this asset was $18,000,000. During 1992, $19,806,000 (1991 — 
$22,192,000) of these losses and costs were claimed for accounting purposes. The related benefit of 
$8,913,000 (1991 — $9,986,000) was recognized by reducing the deferred income tax liability account by 
$2,496,000 (1991 — $2,788,000) and by reducing the income tax provision by $6,417,000 (1991 — 
57,198,000). 


Such losses and costs claimed for income tax purposes amounted to $23,486,000 in 1992 (1991 — 
$9,413,000) and the unclaimed balances amounted to $66,966,000 at December 31, 1992. The portion 
applicable to losses carried forward ($60,391,000) expires as follows: 

1996 — $58,310,000 

1997 — $2.081,000 

The availability of such costs and tax loss carryforwards to Trimac is dependent upon several factors. 
including the ability of Trimac to generate sufficient taxable income in the carryforward period and ultimate 
acceptance of this availability by the taxing authorities. Management is of the opinion that such costs and 
losses will ultimately be available to Trimac and the remaining estimated value attributed to such asset of 


$7,901,000 and the benefits recognized as income of $6,417,000 in 1992 (cumulative — $23,050,000) will 
be realized. 


In addition, BOVAR has deductible amounts for Canadian income tax purposes in excess of the related 
accounting values in the amount of $40,000,000. No benefit has been recorded. 


NOTE 4 —- DISCONTINUED BUSINESSES 


(thousands of dollars) 1992 1991 
Pre-tax After-tax Pre-tax After-tax 
Kenting Projects Limited $ 351 $ 208 Ss — Ss — 
Airborne surveys (42) (42) — — 
U.S. oil and gas (264) (264) — — 
Intera Information Technologies — 
airbore geophysical operations (315) (315) (824) (550) 
$(270) $(413) $(824) $(550) 


NOTE 5 —- MORTGAGE RECEIVABLE 

The mortgage receivable of $15,000,000 is due on September 7, 1993, and bears interest at 6 1/2%,. 
It is secured by a first mortgage on an office building and is included in accounts receivable as at 
December 31, 1992. 
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NOTE 6 - ACQUISITION OF SUBSIDIARIES 

In 1989, the Corporation purchased 46% of the common shares and $12.5 million of convertible 
preferred shares of BOVAR Inc., a Canadian publie company engaged in the provision of environmental 
services. In March, 1992, the Corporation converted its preferred shares for an additional 3% of BOVAR 
Inc.’s common shares. On September 24, 1992, the Corporation acquired an additional 12,614,395 com- 
mon shares. under a rights issue, for net cash consideration of $13,235,000, bringing its total interest to 
58%. The acquisition has been accounted for by the purchase method. A summary of the assets acquired. 


the values assigned thereto and the consideration given, is as follows: 


Fixed assets $97,313,000 
Other assets 4,479,000 
Working capital deficiency (5,126,000) 
Long-term debt (42,126,000) 
Minority interest (1,305,000) 
Cash consideration $13,235,000 


Results of operations of BOVAR from September 24, 1992; have been included in the Corporation's 


Consolidated Statement of Earnings. > 


During 1992, the Corporation acquired 100% of the common shares of Abandonrite Services Ltd.. 
Continu-Fix Canada Inc., Wearmouth Canada Inc., and Wearmouth Wastetech Inc., private companies 
engaged in environmental services, for a combined cash consideration of $2,783,000 including $951,000 


of goodwill. 


NOTE 7 — NOTES RECEIVABLE 

Included in notes receivable and other is $3,420,000 (1991 — $3,420,000) of interest-free loans to 
employees made under the terms of an executive incentive plan. This plan provides for the advance of an 
interest-free loan to each of the participants under the plan to be used for the purchase of Class “A” Preferred 
shares and common shares of Revest Holdings Inc. which holds an investment in the Corporation's common 


shares. These loans are repayable on the earlier of demand or November 9, 1994. 


NOTE 8 - ADVANCE TO COMPUTALOG LTD. 

Under the terms of a November, 1992 loan agreement with Computalog Ltd., a publicly traded 
company in the business of electric wireline logging and directional drilling services, the Corporation has 
agreed to advance up to $6,000,000 to Computalog. These advances are non revolving and bear interest at 
10% on the first $3,000,000 and 12 1/2% on the balance. The first $3,000,000 outstanding is due 
December 22, 1995 and any remaining balance is due December 22, 1996. The Corporation also received 
warrants to purchase 8,000,000 common shares of Computalog at $0.50 per share which expire in five years. 
If exercised at December 31, 1992, this would represent 19% of Computalog’s common shares. As at 
December 31, 1992, 54,000,000 had been advanced under this facility and is included in notes receivable 
and other. 
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NOTE 9 - FIXED ASSETS 


The cost of fixed assets and net book value by major classification are as follows: 


(thousands of dollars) 1992 1991 

Net Book Net Book 
Cost Value Cost Value 
Equipment 

Highway transportation equipment $193,019 $81,366 $175,357 $76,439 
Drilling rigs and related equipment 127,807 27,104 129.657 30,202 
Lease and rental vehicles 122,057 83,968 97,98 65.546 
Plant and equipment 70.845 592.703 aa —_ 
Other 41.716 16.506 S021 11,209 
555.444 261,647 433,115 183,596 
Land, buildings and yard improvements 64,963 48.935 45,743 30,987 
$620,407 $310,582 $478,858 $219,383 


NOTE 10 - LONG-TERM DEBT 


Details of long-term debt. including aggregate annual repayments required over the next five years, are 


Cc 


as follows: 


(thousands of dollars) 1992 1991 

Long-term Current Long-term Current 
Transportation 

Canada (a) $ 34,164 $ 385 $ 42.839 $ 420 
USS. (b) 19,917 239 14.900 240 
54.081 624 57,739 660 
Leasing (c) 62,952 _ £074 2) — 
Drilling (d) 8,298 973 13416 1,062 
Environmental (e) 43,022 8.847 — new 
Other 8.424 628 2,057 696 
Total $176,777 $11,072 $122,634 $2.418 


(a) The loans are secured by certain highway transportation equipment and certain real estate properties 
under floating charge debentures. Interest rates are floating at Canadian prime plus 1/4% with 
alternative rate options. The amounts outstanding are mainly revolving and may be terminated by 
defined notice. On termination, the loans are repayable over eight years commencing in 1993, 

(b) The loans include revolving loans and are secured by certain highway transportation equipment, and 
certain real estate properties. Interest rates are floating and range from U.S. base to U.S. base plus 
1/2% with alternate rate options. The revolving loans may be terminated by defined notice. On 
termination, the loans are repayable over six years. 

(c) The loans are secured by certain lease and rental vehicles. Interest rates are fixed and floating. Fixed 
rates range from 5.2% to 14% and floating rates range from Canadian prime to prime plus 1%. ‘The 
amounts outstanding are revolving and may be terminated by defined notice. On termination, the loans 
are repayable over periods of up to five years. 

(d) The loans are secured mainly by drilling rigs and related receivables. Interest rates are floating and are 
1/4% to 1 1/2% over Canadian Prime; 1.3% over U.S. LIBOR; and 3/4% over U.K. LIBOR or Base 


Rate. The loans are repayable over periods of up to five years. 
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(e) The loans are secured by an assignment of interest in the related project facilities and a floating charge 
debenture on the assets of BOVAR. Interest rates are mainly floating at Canadian prime plus 1%. 


(f) Repayments — aggregate amounts of long-term debt repayable in the years ending December 31 are:: 
1993 — $11.072.000: 1994 — $10,692,000; 1995 — $11,965,000; 1996 — $12,819,000; 1997 - 
$17.278.000 and thereafter — $124,023,000. 

(e) Certain of Trimae’s long-term debt is payable in foreign currencies. The Canadian dollar equivalent 
of this debt (long-term and current portion) is as follows: payable in U.S. dollars — $26,211,000 and 
payable in U.K. pounds sterling — $3,853,000. 


NOTE 11 — SHARE CAPITAL 
Issued 


Number Amount 


PREFERRED SHARES (thousands of dollars) 
First Preferred Shares of a stated value of $25 each 
(authorized 320,000 shares) — 9.12% Cumulative 
Redeemable First Preferred Shares, Series A 
Issued as at December 31, 1991 151,000 hte Maras) 
Purchased for cancellation (a) (6,500) (163) 


Issued as at December 31, 1992 144.500 3.012 


Class A Preferred Shares without nominal or par value 
(authorized 50,000,000 shares) issuable in series — — 


Class B Preferred Shares without nominal or par value 
(authorized 50,000,000 shares) issuable in series 
Floating Rate Cumulative Redeemable 
Retractable Class B Preferred Shares, Series 1 a — 
Second Preferred Shares of a stated value of $10 each 
(authorized 113,500 shares) — Redeemable, Retractable, 
Convertible Second Preferred Shares, “B” Series a — 


$3,612 


(a) Purchase obligation — The Corporation is required to purchase 3,200 First Preferred Shares, Series 
A each calendar quarter in the open market, if the market price does not exceed $25 plus accrued and 
unpaid cumulative dividends and costs of purchase. The quarterly purchase obligation carries forward 
for up to three succeeding quarters, to the extent not satisfied, and is then extinguished. During 1992 
the Corporation purchased 6,500 shares. 


The Corporation is entitled to redeem the outstanding First Preferred Shares, Series A at the stated value 
of $25 each. 


COMMON SHARES Issued 
Number Amount 
Common shares without nominal or par value (thousands of dollars) 
(authorized 100,000,000 shares) — 
Issued as at December 31, 1991 36,514,840 $103,914 
Stock options exercised 168,350 oe 
Issued as at December 31, 1992 36,083,190 $104,647 


SS SSS SE SSS SS SSS ESC ag 


COMMON SHARES RESERVED 


At December 31, 1992 the following common shares were reserved for options granted to officers and 
employees: 


Price Per 


Number of 


Date Granted Expiry Date Share Shares 
August 19,1988 August 19, 1993 $3.80 107,100 
November 9, 1989 November 9, 1994 4.80 50,000 
January 18, 1990 January 18, 1995 On 20.000 
August 10, 1990 August 10, 1995 7.62 30,000 
November 1, 1990 November 1, 1995 6.62 469,900 
March 7, 1991 March 7, 1996 7.62 10,000 
November 7, 1991 November 7, 1996 9.12 19.500 
March 5, 1992 March 5, 1997 8.62 56,500 

763.000 


NOTE 12 —- SEGMENTED INFORMATION 


Trimac conducts its business through wholly owned subsidiaries and associated companies. The sub- 


sidiaries’ operations are in four business segments: transportation services which is the highway transpor- 


tation of bulk commodities; truck leasing and rentals; drilling services; and environmental services. The 


associated companies’ operations include engineering and construction (engineering), oil and gas explora- 


tion and production (oil and gas) and other operations of technology service and oilfield equipment supply. 


BY INDUSTRY SEGMENT 


(thousands of dollars) 


Depreciation 


Operating Jarnings and Capital Identifiable 
Revenues Before Tax = Amortization Expenditures Assets 
1992 (a) (a) (a) (b) 
Subsidiaries 
Transportation services $304,239 Sle2ee $21,748 $28,542 $180,021 
Truck leasing 65,938 7,566 20,184 Syah-l Waxes 105.234 
Drilling services 91,573 216 By tena) 2.267 lh eae 
Environmental services 14,505 (367) 1,969 10,743 101.141 
Other — (1,088) Ded 34 Pies Oo os 
476.055 23.004 D2 13 94.744 472.042 
Associated Companies 
Engineering PA AGE 17,002 
Oil and gas 
— earnings 5,580 10 ars 
— gain on dilution of 
equity interest 2,876 oe, 
— gain on disposal of shares 14,930 nn 
Other (628) 11,784 
— PASIAN — — 58.963 
Sub-total 476,055 48.879 50,213 94.744 531,005 
General and 
administrative costs a (4.897) a —_ ot 
Interest oe (10,049) = = = 
$476,055 $33,373 $50,213 $94,744 $531.005 
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BY INDUSTRY SEGMENT 


(thousands of dollars) 


Depreciation 
Operating Earnings and Capital Identifiable 
Revenues —_ Before Tax = Amortization Expenditures Assets 


1991 (a) (a) (a) (b) 


Subsidiaries 


Transportation services $291,079 $16,053 $20,880 $18,114 $172.866 
Truck leasing DDOLO 6,095 16,155 40,220 Tonle 
Drilling services 102.568 4.58 6,018 7,064 60,278 
Other oS (1,892) 886 280 25.979 

449.047 25,436 43,939 65,678 BoELOO 


Associated Companies 


Engineering 1.913 15.124 
Oil and gas 
— earnings 6.231 31.849 
— gain on dilution of 
equity interest BOS — 
— gain on disposal of shares 10,344 = 
Other 538 13,347 
— 22.791 — — 60,320 
Sub-total 449.047 48,227 43,939 65,678 397,556 
General and 
administrative costs — (6,159) — — oa 
Interest = (12,910) —- — — 
$449.047 $29,158 $43,939 $65,678 $397,556 
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BY GEOGRAPHIC AREA 
(thousands of dollars) 


Year Ended December 31, 1992 Year Ended December 31, 1991 
Earnings Earnings 
Operating Before Identifiable | Operating Before Identifiable 
Revenues Tax Assets Revenues Tax Assets 
Canada $310,071 $13,549 $365,388 $307,684 $17,540 $248,200 
United States 149,371 4,419 83.636 P0516 (520) fe bests S) 
Other 16.613 779 23.018 14.845 Det 17,701 
476,055 18,747 472.042 449.047 19,277 337,236 
Associated Companies — 29,275 58.963 22,791 60,320 
Interest — (10,649) et — (12,910) — 


$476,055 $33,373 $531,005 449 047 29 156 $397,506 


(a) Associated companies’ results are not consolidated; therefore these items are not applicable. 
(b) Represents Trimac’s carrying value of associated companies. 
NOTE 13 - JOINT VENTURE 


As a result of the 1992 acquisition of BOVAR (Note 6) the Corporation has a 60% interest in the 
Alberta Special Waste Management System joint venture which interest is reflected as follows: 


Assets $58,245 
Liabilities 22.345 
Revenue 6.414 
Expenses 4.852 
Net Income 1,562 


The joint venture agreement may be terminated by either of the venturers under certain circumstances. 
In the event of termination, the Corporation would, at a minimum, be reimbursed its net investment in the 


joint venture. 


NOTE 14 —- CONTINGENCIES AND COMMITMENTS 

(a) As at December 31, 1992 Trimac had lease commitments totalling 529,150,000. Required annual 
payments are as follows: 1993 — $10,297,000; 1994 — $6,984,000; 1995 — $4,707,000; 1996 — 
$3,085,000; 1997 — $2,112,000; thereafter — $1,965,000. 


(b) As at December 31, 1992, BOVAR had commitments of $30,200,000 relating to construction of the 


expansion of the waste treatment centre at Swan Hills, Alberta. 


(c) See Income Taxes (Note 3). 
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AUDITORS’ REPORT 


To the Shareholders of 


TRIMAC LIMITED: 


We have audited the consolidated balance sheets of Trimac Limited as at December 31, 1992 and 
1991 and the consolidated statements of income, retained earnings and changes in financial position for the 
years then ended. These financial statements are the responsibility of the Company's management. Our 


responsibility is to express an opinion on these financial statements based on our audits. 


We conducted our audits in accordance with generally accepted auditing standards. Those standards 
require that we plan and perform an audit to obtain reasonable assurance whether the financial statements 
are free of material misstatement. An audit includes examining, on a test basis, evidence supporting the 
amounts and disclosures in the financial statements. An audit also includes assessing the accounting 
principles used and significant estimates made by management, as well as evaluating the overall financial 
statement presentation. 

In our opinion, these consolidated financial statements present fairly, in all material respects, the 
financial position of the Company as at December 31, 1992 and 1991 and the results of its operations and 
the changes in its financial position for the years then ended in accordance with generally accepted 


accounting principles. 


-~ 


AL<eeke 


Chartered Accountants Calgary, Alberta 
February 19, 1993 


Trimac Limited 
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Five Year Financial Review 


Year ended December 31 


1992 1991 1990 1989 1988 
(thousands of dollars except per share amounts) (restated) (restated) (restated) —_ (restated) 
OPERATIONS 
Revenue $476,055 $449,047 $445,057 $338.635 $320,081 
Depreciation, depletion and 
amortization 50.213 43,939 Bo.012 no.200 31,951 
Interest — long-term debt 11,975 13,636 18,5381 Al YZ 16,716 
Earnings before taxes 33.373 29,158 19.004 21.469 19,345 
Earnings before unusual and 
extraordinary items 27,236 23,205 14.441 2s 10,017 
Per common share 0.73 0.63 0.38 0.31 0.28 
Net earnings 26,823 224015 13,188 44.699 5,276 
Per common share 0.72 0.61 0.34 1.38 0.14 
Cash from operations 56,039 48,576 47.544 38,228 34.724 
Net capital investments: 
Fixed assets 76,974 HO.o20 33,000 20,200 40.547 
Acquisitions/investments 20,575 410 5OL9DU 42.417 19,700 
FINANCIAL POSITION 
Working capital 4,768 3.413 12.778 62.594 14.258 
Fixed assets, net book value 310.582 219,383 208,713 182.489 222.079 
Long-term debt 176,777 122.634 139,481 ‘ila 150,274 
Convertible debenture —_ — — 30.000 30.000 
Shareholders’ equity — preferred 3.612 Sis 4.095 SU. 2a0 30.555 
— common 207.442 181,343 161,545 126,429 85,451 
— total 211,054 fooetle 165,640 156.664 115,986 
QUARTERLY RESULTS (unaudited) 
Revenue 
First quarter 103.466 121.089 103.784 76,616 68,950 
Second quarter 108,214 105,461 103.673 83,093 77,917 
Third quarter 123,597 114.812 118,294 91,781 80.073 
Fourth quarter 140.778 107.685 119,306 87,145 93.141 


476.055 aA T Broly 338,035 


320,081 


Earnings before unusual and 
extraordinary items 


First quarter 340 1,829 1,817 104 DoD 
Second quarter De23 14,739 930 AONE DO 
Third quarter 19.363 4.027 4.785 4,101 3.188 
Fourth quarter 5.310 2,070 6,909 4.871 4.203 
27,236 DAAOD 14.441 ils} 10,017 
Earnings (loss) per common share before 
unusual and extraordinary items | 
First quarter 0.01 0.05 ().04 (0.02) 0.02 
Second quarter 0.06 0.40 0.00 0.08 0.06 
Third quarter 0.52 OFS 0.14 Oma 0.08 
Fourth quarter 0.14 0.05 0.20 0.14 0.12 
0.73 0.63 ~ 0) See Or 0.28 
Note: Prior year’s results have been restated to refleet application of the prior period adjustments (Note 2). 
COMMON STOCK TRADING INFORMATION - TORONTO STOCK EXCHANGE 
Hiech $9.38 $9.8E $8.63 $6.25 $4.50 
ae TPIS) 6.13 6.00 3.40 2.90 
Volume 7.082.737 10,000.17 1 18464,229 56,073,010" 9407421 
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TRANSPORTATION SERVICES 


Bulk Highway Transportation 
Trimac Transportation System 
A.B. Zaleski, President 

2100, 800 5 Avenue SW 
Calgary, Alberta T2P 2P9 
Telephone: (403) 298-5100 
Facsimile: (403) 298-5146 


Canada 

A.W. Piché, Vice President 
Western Division 

700, 800 5 Avenue SW 
Calgary, Alberta T2P 2P9 
Telephone: (403) 298-5100 
Facsimile: (403) 298-5242 


Operations: British Columbia, Alberta. 
Saskatchewan, Manitoba, Yukon, North 
West Territories. 


Bulk Systems Management Ltd. 
G.E.D. Lloyd, President and General 
Manager 

202, 4240 Manor Street 

Burnaby, British Columbia V5G 1B2 
Telephone: (604) 430-3445 
Facsimile: (604) 4530-13608 


Operations: British Columbia, 
Alberta, Ontario, Washington. 


E.J. Rivait, Vice President 
Eastern Division 

22384 Wyecroft Road 
Oakville, Ontario LoL 5N2 
Telephone: (416) 827-9800 
Facsimile: (416) 827-8038 


Operations: Ontario, Quebec. 
International. 


United States 


Trimac Transportation, Ine. 
A.B. Zaleski, President 

1292 Fern Valley Road 40219 
Louisville, Kentucky 40233 
Telephone: (502) 964-3351 
Facsimile: (502) 964-8539 


C.R. Elsey, Executive Vice President 
Eastern Division 
c/o Liquid Transporters, Inc. 


Liquid Transporters, Ine. 

1292 Fern Valley Road 40219 
Louisville, Kentucky 40233 
Telephone: (502) 964-3351 

Facsimile: (502) 964-8539 
Operations: Illinois, Kentucky, 
Louisiana, New Jersey, North Carolina, 
Pennsylvania, Tennessee. Texas. 


SSS 


Trimac Bulk Transportation, Inc. 
1292 Fern Valley Road 40219 
Louisville, Kentucky 40233 
Telephone: (502) 964-3351 
Facsimile: (502) 964-8539 


Operations: Alabama, Louisiana. 


Universal Transport, Ine. 

3000 Universal Drive 57702 
Rapid City, South Dakota 57709 
Telephone: (605) 348-1003 
Facsimile: (605) 341-0049 


Operations: Colorado, Nebraska. 


Nevada, South Dakota, Utah, Wyoming. 


Quality Service Tank Lines, Inc. 
13550 ‘Toepperwein Road 

San Antonio, Texas 78233-4004 
Telephone: (512) 654-1660 
Facsimile: (512) 654-1139 


Operations: ‘Texas. 


Trimac Transportation Services 
(Western), Inc. 

3453 Enterprise Avenue 
Hayward, California 94545 
Telephone: (510) 732-7876 
Facsimile: (510) 732-0442 


Operations: Washington, Oregon. 
California. 


Transportation Consulting 
Trimac Consulting Services 
L.L. Baek General Manager 
700, 800 5 Avenue SW 
Caleary, Abe sta T2P 2P9 
Telephone: (403) 2986-5100 
Facsimile: (403) 298-5242 


MBI Data Services 

G. McDonald, General Manager 
400, 800 5 Avenue SW 

Calgary, Alberta T2P 2P9 
Telephone: (403) 298-5185 
Facsimile: (403) 298-5319 


DRILLING SERVICES 


Kenting Energy Services 
A.E. Dumont, President 
2100, 800 5 Avenue SW 
Calgary, Alberta T2P 2P9 
Tele »phone: (403) 298-5100 
Facsimile: neue) 298-5258 


Ls) 


Telex: 03-825033 (International) 


Kenting Hi-Tower Drilling 
G.G. Meier, Vice President and General 
Manager 
1610, 300 5 Avenue SW 
Calgary, Alberta T2P 2V8 
Tele :phone: (405) 221-8800 
Facsimile: (403) 221-8821 


Operations: British Columbia, Alberta. 
Saskatchewan, Yukon, Northwest 
‘Territories. 


Sedco Drilling 

H.W. Strain, Vice President and 
General Manager 

1600, 300 5 Avenue SW 
Calgary, Alberta T2P 2V8 
Telephone: (403) 221 882 2 
Facsimile: (403) 221-8821 


Operations: British Columbia, Alberta. 
Saskatchewan, Yukon, Northwest 
‘Territories. 


Kenting Apollo Drilling Inc. 
J. Jacobsen, Vice President and 
General Manager 

1860, 1099 18 Street 

Denver, Colorado 80202 
Telephone: (303) 298-1383 
Facsimile: (3803) 297-1181 


Operations: Colorado, Montana, North 
Dakota, Wyoming. 


Kenting Drilling Services Ltd. 
A.J. Beswick, Managing Director 
Trent Lane, Castle Donington 
Derby, DE74 2NP E neland 
United Kingdom 
Tele »phone: © 44-332-850000 

oO ers 


Facsimile; 44-332-850553 


Operations: United Kingdom. 


The Netherlands, Denmark. 


TRUCK LEASING AND RENTALS 


Rentway Inc. 

R.W. Waye, President 

1000, 185 The West Mall 

Etobicoke, Ontario M9C 5L5 
Telephone: (416) 626-7922 

Facsimile: (416) 626-5177 
Operations: British Columbia, Alberta. 
Saskatchewan, Manitoba, Ontario. 
Quebee, Ohio. 


ENVIRONMENTAL SERVICES 


TriWaste Reduction Services Ine. 
D.E. Bromley, President 

1700, 800 5 Avenue SW 

Calgary, Alberta T2P 3T6 
Telephone: (403) 201-7888 


—7< 


Facsimile: (403) 261-6737 


Operations: Alberta, British Columbia 


BOVAR Ine. 
P.S. Fee, President & C.E.O. 
aa Manning Close NE 


Calgary, Alberta T2E 7N5 
Te -lephone: (403) 235-8300 
Facsimile: (403) 248-3306 


Alberta. British Columbia. 
Texas, Germany. Malaysia. 


Operations: 


ASSOCIATED COMPANIES 


Banister Ine. 

E.R. Austin, President & C.E.O. 
3000 Midland Avenue 
Searborough, ON M1V 4V3 
Telephone: (416) 754-8735 
Facsimile: (416) 754-87: 6 


Bantrel Ine. 

P.J. Lovell, President & C.E.O 

900, 703 6 Avenue SW 
Calgary, Alberta T2P 2M2 
Tele :phone: (403) 290-5000 

Facsimile: (403) 290-5050 


Chauveo Resources Lid. 
G.J. Turcotte. Chairman & C.E.O 
2900, 255 5 Avenue SW 
Calgary, Alberta T2P 3G0 
Telephone: (403) 231-3100 
Facsimile: (403) 269-9497 
Intera Information Technologies 
Corporation 
B.L. Bullock, President & C.E.O 
1000, 645 7 Avenue SW 

Calgary, Alberta T2P 4G8 

Tele -phone: (403) 200-0900 
Facsimile: (403) 265-0499 
Alberta Petroleum Equipment 
Co. Ltd. 
D.P. Johnson, President 
3603 - 2 Street NE 
Calgary, Alberta T2E 3H6 
Telephone: (403) 277-8500 


Facsimile: (403) 230-4591 
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TRIMAC LIMITED 


Consolidated Statement of Earnings 


idited) 


Period ended June 30 


Three months 


1992 


1991 


Six months 


1992 


1991 


(tl 


Ws except pers 


REVENUES 
‘Transportation services $ 78,223 $ $144,057 $141,539 
Drilling services 14.106 37.496 58,719 
Equipment leasing 15,705 29.880 26.292 
Environmental services 180 — 247 — 
108.214 105.461 211.680 226.550 
OPERATING COSTS 
AND EXPENSES 
74.379 71,795 149,090 160,179 
11,470 LOM 22.840 21.400 
16,722 TasoD0 33.422 Sle ANZ 
(221) 24 (552) (240) 
102.350 98.447 204.800 PAB OSs 
OPERATING EARNINGS 5.804 7.014 6.880 13.499 
\ssociated companies 
1.197 1.9605 1,752 DD) 
252 3,676 2.968 3.070 
— 10.3506 — 10,356 
(2,925) (QR (5,006) (7,937) 
PaaS 206 413 452 
rative costs 1,235) 2.439) 
EARNINGS BEFORE TAXES 3.410 17.809 3.968 20.745 
Income taxes 1,187 2,955 1.405 3.947 
EARNINGS BEFORE 
DISCONTINUED BUSINESSES — 2.225 14,854 2.563 16,798 
Discon ed businesses 315) — (315) — 


NET EARNINGS $1,908 


EARNINGS PER SHARE 
Before di ed business $ 0.06 
S 0.05 


ae 
Printed on recycled paper. 
ad 


$2,248 


$ 0.07 
0.06 


PIC 24.199 


TRIMAC LIMITED AR33 


Consolidated Statement of Changes in Financial Position 


vudited) 


Period ended June 30 


Three months Six months 


1992 1991 1992 1991 


yusands of ars) 


CASH PROVIDED (USED) Second Quarter 
OPERATIONS 1992 Interim Report 


Earnings before 


sinesses $ 2,223 $14.854 $ 2.503 $16.798 


Depreciation and amortization 11,470 NOPE 22.840 21.400 
Gain on sale of assets (net) (221) 2 (552) (240) 
Deferred income taxes 583 1.471 508 6193 
\ssociated companies 
— Net earnings (772) (693) (1,104) 
— Gain on dilution of 
equity interest (252) (2,968) 
—Gain on disposal of shares = — 
Other non-cash items 33. 69 
CASH FROM OPERATIONS 13.064 21.356 


(23,924) (17,349) (35,808) 


3.338 4,647 6,237 
(20,586) (12.702) — (29,571) 
4,708 = 4,708 


(50) = (4.406 
3,201 15.144 (3.055 
(1.066) 1,653 
CASH (USED IN) PROVIDED 
BY INVESTMENTS (13.793) 18,054 33,977 
6.873 4.332 19,135 
398 (17,075) (4.085 
Toe) 15,050 
(9,198) (3609 1,594 
common share capital 52 162 5380 625 
Dividend paid on 
common shares _ — (4.396) (3.633) 
Preferred share dividends 
and redemptions (163) (169) (327) (341) 
CASH EMPLOYED 
IN FINANCING (2,038) (26,317) 10.538 
NET (DECREASE) INCREASE ale 
IN CASH (2,767) 4.123 (2.083) 1,733 VPg9iiuwels 
CASH POSITION, 
BEGINNING OF PERIOD 9,741 9057 6,263 
CASH POSITION, 
END OF PERIOD $ 6.974 $ 7.996 $ 6.974 $ 7,996 
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